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Why You Need A Realtor...
As licensed real estate professionals we provide much more than the service of 
helping you find your ideal home.  Realtors® are expert negotiators with other 
agents, seasoned financial advisors with clients, and superb navigators around 
the local neighborhood.  They are members of the Canadian Real Estate 
Association (CREA) and must abide by a Code of Ethics and Standards of 
Practice enforced by the CREA.  A professional Realtor is your best resource 
when buying your home.

Let US be Your Guide —
As knowledgeable Realtors®, we can save you endless amounts of time, 
money, and frustration.

• we know the housing market inside and out and can help you avoid the 
“wild goose chase.”

• we can help you with any home, even if it is listed elsewhere or if it is being 
sold directly by the owner.

• we know the best lenders in the area and can help you understand the 
importance of being pre-qualified for a mortgage.  I can also discuss down 
payments, closing costs, and monthly payment options that suit you.

• we are an excellent source for both general and specific information about 
the community such as schools, parks, recreation, cuisine, churches, 
shopping and transportation - - plus tips on neighbourhoods, city planning, 
home inspections and pricing.

• we are experienced at presenting your offer to the homeowner and can help 
you through the process of negotiating the best price.  We bring objectivity 
to the buying transaction, and can point out the advantages and the 
disadvantages of a particular property.

Remember, I work for you  • 778.686.1541

                                     



Have questions? Call me, I’ll have answers

colincaryk@gmail.com

FREQUENTLY ASKED QUESTIONS:

How will you tell me about the newest homes available?
Our Multiple Listing Service Website provides up-to-date information for every home on the 
market. We constantly check the New on Market list so we can be on the lookout for our 
clients. You will get you this information the same time as we get it.

Can you help me find new construction homes?
Yes, we can work with most builders and get you the information you need to make a 
decision. On your first visit with the builder, we will accompany you. By using our services 
with a new construction home purchase, you will receive the services we offer, as well as 
those provided by the builder, at no additional cost. We negotiate with the builder on your 
behalf in order to get you the best possible price and conditions.

How does for sale by owner (FSBO) work?
Homeowners trying to sell their home without agent representation are usually doing so in 
the hopes of saving the commission, however they are often overpriced. This is where our 
expertise and market knowledge can really help! If you see a FSBO and want the 
advantages of our services, let us contact the owner for you and make an appointment. 

What happens if there's other offers on the home?
We will do our best to get you in to see homes as soon as possible and make every effort 
to be sure that we can get the best price and conditions for you. Hot properties are going to 
have several interested buyers that may end up in "multiple offers". This can be exciting 
and stressful. We prepare a CMA to find the true value of the property, we dig deep and 
get as much “intel” as we can about the sellers and how we can best put a deal together. 
We'll put our best foot forward and make an offer that is most likely to be accepted.

Can we go back through our property again once an offer is accepted, 
but before possession?
Usually, we can notify the seller and schedule a convenient time to visit the property again. 
Immediately before the subject removal, we will schedule a final walk-through and 
inspection of your new home. After final subject removal if you would like to get back in for 
measurements or decorating ideas, we can also arrange for that. 



We will make this happen

colincaryk@gmail.com

FREQUENTLY ASKED QUESTIONS:

What’s the difference between “Pre-Approval and “Being Approved”?
Pre-approval means that your finances appear to be in good order and your debt ratio is 
within the guidelines for the bank or lender.
Being Approved or “Final Approval” means that the bank has pulled your credit and it is in 
good standing, your debt ratio checks out and the property that you are buying has been 
“appraised” by the bank and will not be considered a risk.

What’s the difference between a deposit and a down payment?
The deposit forms part of the down payment on the mortgage and is a show of good faith 
that you intend to purchase the property without backing out. The deposit can be any 
amount of money, however the more you put down, the more serious your offer looks. This 
is especially important in a multiple offer situation. A common or typical amount is 3-5%.

Once my offer is accepted, what should I do?
Celebrate and focus on moving into your new home! DON’T GO SHOPPING YET! You will 
want to schedule your move right away, pack items and notify businesses of your address 
change. We will provide you with a moving checklist to help you remember all the details. 

How does the money and title get transferred?
The lawyer or notary will contact you to set an appointment for you to meet with them and 
go over the contract, dates, finances and  other details in the purchase and sale. This will 
take place the week before closing or the “completion date”.

Important Dates:

Subject Removal Date- The day that the conditions of the contract are due to 
be performed or removed . You sign off that the subjects have been removed 
and then the deal is firm!

Completion Date- The day that the mortgage or transfer of money goes 
through and  the title is passed on.

Possession and Adjustment Date- The day that the home is now yours!! 
This is also the day that the insurance needs to be valid as of midnight the 
previous day and the tax adjustment and utilities are now in your name.



What you can expect from us…

1. Treat all parties fairly and honestly
2. Always ensure I keep a win/win relationship.
3. Respect your time, needs and finances.
4. Walk you through every step of the contract.
5. Consult with you throughout the buying process to help you make an intelligent, informed 
decision based upon your needs.
6. Stay focused on the goal of exceeding your expectations
7. Provide comprehensive market information and recommend the best pricing strategy.
8. Schedule all home showings.
9. Assist you with the scheduling of your new home’s inspection and closing process.
10. Respond to and resolve all issues quickly and timely.
11. Provide you with post-closing information, consulting services and assist you with all 
future real estate needs.
12. Be on time for all meetings and a call to tell you, if I will be late.
13. Provide weekly updates on the progress of your purchase.
14. Represent your best interest in any and all negotiations

What we expect from You…

1. Be on time to all meetings.
2. Keep all appointments or call to cancel in a timely manner. (If applicable)
3. Meet with mortgage rep in a timely manner after initial meeting. (If applicable)
4. Not to make large purchases or incur debt without first consulting with your Mortgage 
Broker.
5. Respond to calls from mortgage, inspection and other companies involved in the process.
6. Loyalty: Disclose to all New Home builders and other real estate agents that you are 
happily represented and present them with our business cards. That way everyone is 
informed on who will be representing your best interests.
7. Respect the seller’s property.
8. Inform me immediately if any of your buying or selling criteria changes.
9. Notify me when you are going to be away.
10. Have fun and enjoy the process.

Call me and I’ll always return the call 

colincaryk@gmail.com



Working with a Realtor®…

The Agency Relationship

Realtors work within a legal relationship called Agency. The agency relationship exists  
between you, the principal and your agent, the company under which the individual    
salesperson who is representing you is licensed. The essence of the agency relationship is 
that the agent has the authority to represent the principal in dealings with others. 

Agents and their salespeople are legally obligated to protect and promote the interests of 
their principals as they would their own. 

Full Representation

Specifically, the agent has the following duties: 

• Undivided Loyalty 
• The agent must protect the principal's negotiating position at all times, and 

disclose all known facts which may affect or influence the principal's 
decision. 

• To obey all lawful instructions of the principal. 
• An obligation to keep the confidences of the principal. 
• The exercise of reasonable care and skill in performing all assigned    

duties. 
• The duty to account for all money and property placed in an agent's hands 

while acting for the principal. 

You can expect competent service from your agent, knowing that the company is bound by 
ethics and the law to be honest and thorough in representing a property listed for sale. Both 
buyer and seller can be represented by their own agents in a single transaction.

            Colin Caryk 778.686.1541  • (250) 756-1132



The Advantages of a “Buyers Agency Agreement” 

You will get a great home quickly and conveniently. 

The advantage to signing a Buyers Agency Agreement with The Ackerman Team is that you 
will have professionals working to find and secure the perfect home for you exactly when you 
need it. It is nearly impossible to find a home that meets your needs, get a contract 
negotiated, and close the transaction without experienced consulting. Our team has vast 
networks to make sure you only tour homes that meet your specific needs. You won’t need 
to spend endless evenings and weekends driving around looking for homes for sale or trying 
to search websites yourself. We’ll send you the exact homes that match your needs. When 
you tour homes with us, you will already know that the homes meet your criteria for 
bedrooms, bathrooms, garage space, square footage, neighborhood, etc. Also, we will 
ensure you are looking at homes that are in the price range you desire.
 
What is the Buyers Agency Agreement?

Entering into a Buyers Agency Agreement has countless advantages and no disadvantages. 
When you sign the agreement, you are simply agreeing to hire a personal representative 
who, by law, must represent your best interests to the best of his/her ability. All of this 
personal service is available at absolutely NO COST TO YOU, in most cases. The Sellers 
Agent is responsible for paying your Buyers Agent fee. The Ackerman Team are 
professionals, devoted to protecting your needs to help you make one of the most important 
investment decisions of your life! 

Your interests are professionally represented:

Enlisting the services of a professional Buyers Agent is similar to using an accountant to help 
you with your taxes, a doctor to help you with your health care, or a mechanic to help you 
with your car. The first advantage is pretty obvious. If you had the time to devote to learning 
all you need to know about accounting,   medicine, and automotive mechanics, you could do 
these      services yourself. But who has the time? You probably already have a full-time 
career to which you are committed. This is why you allow other professionals to help you in 
specific areas of  expertise.

Buy low and sell high? Call me 778.686.1541

colincaryk@gmail.com



The Home-Buying Process

{AGENT NAME} • {AGENT PHONE}

{AGENT EMAIL} • {AGENT WEBSITE}



10 Steps to Buying a Great Home & Sound Investment:
Buying a home can be a "hair-raising" experience. It can be a roller coaster of emotions... 
finding the right place... securing the mortgage... moving in. And if you're like most of us, 
your home will be your largest investment. The emotions of such a large and personal 
purchase can often cloud good business judgment.

Many home buyers do very little research before "diving in" and investing their hard-earned 
money. Before doing that, doesn't it make sense to be as informed as possible? If you follow 
these 10 suggestions, you'll make a good, sound business decision that you'll be happy and 
proud of for years to come.

1. Hire a Realtor
By aligning yourself with the real estate professional you'll have an entire team working for 
you. 

2. Utilize Your Team
Top real estate professionals have lenders, lawyers/notaries, inspectors, insurers and trades 
as part of their teams...an entire group of trained professionals making the whole buying 
experience simple and easy for you.

3. Inspect, Inspect and Inspect
Go over the inspection report with a fine-tooth comb. Make sure the report was done by a 
professional. For condo purchases go over the  minutes, by-laws, and strata fees. Don't take 
anything for granted... inspect everything!

4. Imagine the Property Vacant
Your furnishings and decorations will be the ones filling this new residence. Don't be swayed 
by beautiful furniture... it leaves with the owner. Or look past the clutter and see the space!

5. Income Plus Lifestyle Equals Mortgage Payment
Sit down with a competent mortgage professional and honestly discuss your income level 
and living expenses. Take into account future considerations like; children, add-ons, 
amenities or fix ups. Your dream home is certainly worth a sacrifice but don't mortgage your 
entire future.

No one works harder for you then me, .no one.

colincaryk@gmail.com 



10 Steps to Buying a Great Home & Investment for Years 
to Come:

Continued…

6. View Several Homes
See at least 3-5 properties. Don't move on the first property you see but... don't move slowly 
either. With your agent's help you'll be able to view enough properties to get a good overall 
perspective of your market. When you find the right property, all the legwork will be worth it.

7. Be A Detective.
Check out all your costs and expenses before you sign... utilities, taxes, insurance, 
maintenance and homeowners dues if applicable. Make sure all utilities are on (gas, 
electricity, and water) so you can inspect everything in working order. Ask lots of questions 
and be very detail conscious. There are no stupid questions. EVER!

8. Plan for Flexibility. 
Closing dates are not written in stone. Allow for contingencies and have a back-up plan. If 
you or the sellers need a little more time to conclude the final arrangements, don't let these 
delays upset or frustrate you. These types of circumstances are not uncommon in a real 
estate transaction.

9. If It’s Not In Writing, It Doesn’t Exist.
All promises and discussions are to be in writing. Don’t make any assumptions or believe 
any assurances. Even the best intentions can be misinterpreted. Have your real estate 
professional keep an ongoing log (in writing) of all discussions, and get the seller's written 
approval for all agreements.

10. Loyalty Breeds Loyalty.
Be open, honest and up front with your team. Hard feelings and disloyalty will cause head 
aches, delays or may even keep you from getting into the home you worked so hard to 
locate. Take the time to select the right team in the beginning and your first home purchase 
will be a simple, easy and profitable experience you’ll have fond memories of for years to 
come.

Call me for a free Market Analysis 778.686.1541

colincaryk@gmail.com



20 Things to Know Before You Buy…

1. What is the neighbourhood (and your neighbours) like? Are there 
certain features in the area that would affect the value of this property in 
the future?

2. What are the property taxes on this home?

3. What are the utility costs, (especially the hydro)?

4. What home repairs have been made in the last two years? With building 
permits?

5. How far do I have to travel for schools, public transportation, amenities, 
medical and shopping?

6. What major repair expenses do I have to look forward to within the next 
two years? If a strata is concerned - is there an engineer's report? Any 
special assessments?

7. What is the traffic flow in front or near the property . . . any main roads, 
bus routes or railroad tracks?

8. Are there any utility easements or encroachments over the property?

9. Is there a fairly recent survey that shows all the buildings and additions 
on the property?

10. Has the property had a Home Inspection done when the present 
owners bought that you could see what minor and major problems there 
were? Ask the seller for a list of those problems that were fixed.

.



20 Things to Know Before You Buy …continued...

11. Has the homeowner signed the Property Disclosure Statement? Ask 
to see a copy.

12. How much are the estimated closing costs?

13. Who has the best rates and services in the mortgage field: bankers or 
mortgage brokers?

14. How do you select the best lender to work with?

15. What are the other comparable homes in the area selling for? You 
don't want to overpay or get carried away by snazzy finishing touches in 
a home, which may be priced higher than other neighbourhood homes.

16. How flexible are the sellers on their asking price? At what price do 
you start with when we go to put in an offer?

17. How is your financing approval determined? Is there any beneficial 
existing financing on the property that I can assume?

18. What does the yard look like when it isn't covered with snow, leaves, 
tall grass or owners stuff? Are there any problems with drainage or runoff 
after a heavy rain or in the spring?

19. Does the basement show any signs of moisture? Can it be fixed by 
simply cleaning/repairing the eaves trough or is it a more serious 
problem?

20. What can be included in the sale? Are there any exclusions?

Need to speak to a mortgage broker? I can help

778.686.1541 colincaryk@gmail.com



Top 10 Resale Concerns for your Investment:
 
Your main priority is finding an affordable home which you and your family will enjoy. “ 
Investment Potential” is also important. Be aware of underlying problems that may affect 
your ”equity”. The ease with which you can resell this property will contribute to the ease of 
your next move. Consider how well the house will sell in one or two years. To help protect 
your equity, be a smart and objective buyer and assess these 10 factors.

1. Is the house located on a busy street?

2. Is the property close to an obstacle or negative influence? (i.e. an      
apartment building, shopping centre, radio tower, highway, airport)

3. Are there plans for this neighbourhood that you might be unaware of?  
( i.e. a future highway, a commercial development or a new housing     
development) that will provide competition on resale?

4. Does this neighbourhood, for any reason, have a poor reputation?

5. Is the house sitting on a corner lot so that there is little useable 
backyard, side yard or excessive traffic noise from an intersection or hill?

6. Is there any indication of water seepage or damage in this house?

7. Is the house far superior or inferior to other houses in the 
neighbourhood?

8. Does the builder of this house have a poor reputation?

9. Does the floor plan of this house present problems?

10. Will you have to renovate or add to the house to the point where your 
costs far exceed market value?

Colin Caryk 778.686.1541

colincaryk@gmail.com



Strata Properties: What is a Depreciation Report?

A Depreciation Report, commonly known as a Reserve Fund Study, is a comprehensive 
outline of expected repairs, improvements, and common update expenses of a Strata 
property over time. As of December 13, 2011, Strata Corporations are required to complete 
a Depreciation Report by December 13, 2013 and every following three years, unless 
rejected by a three quarter vote. A Depreciation Report must include a description, estimated 
service life, and any associated repair costs for a Strata property’s infrastructure including, 
but not limited to:
• the building’s structure
• the building’s exterior including roofs, roof decks, doors, windows and skylights
• the building’s systems including electrical, heating, plumbing, fire protection and security 

systems
• parking facilities and roadways
• common amenities and facilities
• landscaping
• interior finishes including floor covering and furnishings
• patios and balconies

Similar reports are already required in Ontario, Alberta, and much of the United States.

What will be the consequences of a Depreciation Report? 
Because Depreciation Reports are only newly legislated in British Columbia under the Strata 
Property Act, it is difficult to determine what their full impact will be. Using other provinces as 
an example, it is likely that this report will become a significant document in assessing 
property asset value. The report may be used by insurance providers, mortgage providers, 
and most importantly, potential buyers.

Depreciation Reports will help strata corporations predict and plan for future expenditures. 
This will also keep strata property owners more informed of the condition of their property 
and help properly maintain an adequate contingency reserve fund.

When are Depreciation Reports required by?
Strata corporations are required to complete a Depreciation Report by December 13, 2013 
unless rejected by a three quarter vote. Strata’s must have a Depreciation Report done 
every three years.

Information is power

Call 778.686.1541 or colincaryk@gmail.com



What to expect when you are buying...

1. We will discuss you and your wish list! Your needs for bedrooms, baths, 
square footage, amenities, neighbourhoods etc. We will send you current and hot 
new listings that fit your criteria by enrolling you on our auto-notification technology! 
You will get to see listings that come on the market 2 days before the public!

2. We will organize and book tours to show you properties that we have found to fit 
your needs and that attract you. You may also wish to visit open houses and new 
development sites during your search. Please try to always have a  few of our 
business cards on you and let the other realtors know that you are already working 
with us. It protects all of us from even the most honorable of intentions!

3. When we find a home that suits all of your needs, that you love and that you 
would like to make an offer on, we will sit down together in private and go over all 
the details to decide the best strategy to be certain that you get to live in your dream 
home while keeping as much money in your pocket as possible! The topics of 
discussion will include: price, dates that you would like to move in, conditions of the 
property, fixtures and several other potential conditions which protect you and your 
future home. When we come to an agreement with the sellers, we have what is 
called an accepted offer. This can take a couple hours to a few days to negotiate. 
Now our work begins!

4. We will organize an inspection (arrange repairs or re-negotiate depending on 
outcome), lawyers/notaries, financing, make sure the CMHC approves the 
purchase and go over all the strata documents (if necessary). It takes 8-12 days to 
go through the steps and if everything looks good and you are still ready to move 
forward, we “remove subjects” and have a firm deal! Nothing is 100% until you move 
in but at this point a deposit is taken and held in trust. Depending on the dates you 
can take possession in a couple weeks up to 3 months!

5. Every step of the way and beyond the sale we will be beside you advising, 
guiding and consulting you. When you decide to work with us we will guarantee 
this. Please call, email or text any time with your questions or concerns. We are here 
to serve you!

I’ll give you the information you need when buying

Call 778.686.1541 or colincaryk@gmail.com



CLOSING COSTS: What to budget for…

Lawyer or Notary Fee - $700-$1000.

Property Transfer Tax (PTT) - 1% on the 1st $200,000 and 2% 
on the portion of the fair market value greater than $200,000 
and up to and including $2,000,000 and 3% on the portion of 
the fair market value great than $2,000,000.
**There are exemptions- If you have never owned a property 
before anywhere in the world, lived in Canada for 1 year, plan 
to live in the home and the price is under $475,000.

Cost: $300,000 = $4000 -- $500,000 = $8000 -- $700,000 = $12,000   

Property Tax - you must pay for the portion of the tax year that 
you possess the home until the next year’s tax collection on 
July 1. There are several discounts and grants available that 
you may qualify for including: Homeowner's Grant, Seniors and 
Serviceman's discount etc.

GST - if buying new/never pre-owned.  5% of purchase price.

Inspection Fee - $400-$600. Depending on size of home.

Move In Fee (Condo) - $100-$200.

Moving Company - $70-$80/Hour.

Insurance - Monthly Homeowners, Contents, Improvements, 
Fire.

Our Realtor services…FREE! 

We get paid through the sellers proceeds. 



MAKING AN OFFER:

Once we have found the property you want, we will  determine the true value by examining 
the comparable homes in the exact local market, same as a sellers Comparative Market 
Analysis. We’ll look at what the current owners paid, review any potential costs and 
concerns that may arise in the next few years and we’ll do our homework to double check 
any future development plans at the city. After we  have decided a value, we’ll go over all 
the conditions and write a purchase agreement. While much of the agreement is standard, 
there are a few areas that we can negotiate:

The Price
What you offer on a property depends on a number of factors, including its condition, 
length of time on the market, buyer activity, and the urgency of the seller. While some 
buyers want to make a low offer just to see if the seller accepts, this often isn't always a 
wise choice, because the seller may be insulted and decide not to negotiate at all. Typically 
homes sell between 97-98% of asking price.

The Move-in Date
If you can be flexible on the possession date, the seller will be more apt to choose your 
offer over others.

Additional Property
Often, the seller plans on leaving major appliances in the home; however, which items stay 
or go is often a matter of negotiation.
If there is something in the home or on the property that you would like…If you don’t 
ask…you don’t receive. It never hurts to inquire.

Typically, you will not be present at the offer presentation - we will present it to the listing 
agent and/or seller(s). The seller(s) will then do one of the following:

• Accept the offer
• Counter the offer with changes
• Reject the offer

By far the most common is the counteroffer. In these cases, our experience and 
negotiating skills become powerful in representing your best interests.

When a counteroffer is presented, we will work together to review each specific area of it, 
making sure that we move forward with your goals in mind and ensuring that we negotiate 
the best possible price and terms on your behalf.



What’s The Right Price?
The best price to offer is normally based on what other comparable properties 
have sold for. Asking these questions can give you some clues as to what 
price to offer. How long have the present owners lived there? How long has 
the home been on the market? Have there been any price changes? Have the 
present owners done any major improvements? Have the market conditions 
changed? Is there a recent appraisal? The answers to these questions all will 
have a bearing on your final purchase price.

Before you write an offer we will search out comparable properties that have 
sold in the past six months and provide you with a complete print-out to read 
over. If you are purchasing in a strata complex it is always interesting to 
review the price changes since the complex first sold and to see how many 
and how often homes sell in that strata complex.

We will always give you as much information as possible to base your initial 
offering purchase price on. Usually this price will be lower than the current list 
price as there can be room left between the asking price and the final selling 
price.

Are Foreclosures really a great deal?
Many buyers have been told that buying a foreclosure means that you can 
buy a home really cheap. While this might be so, there usually isn’t as much 
room between the asking and final sale price of a foreclosure compared to a 
typical home sale price. Before a price is determined for a foreclosure, usually 
certified appraisals are done as well as market evaluations. When the final 
accepted offer is taken to court for approval, the judge will review these prices 
as well as a detailed report of the activity on the property for the term of the 
listing. The judge is the final protection level for the party who is losing the 
rights to their home. It is up to the to determine if this is a fair and reasonable 
selling price. Often competing bids can be brought into court and presented to 
the judge at the same time as the first offer. Sometimes the home can sell for 
more than the asking price.



Financing and Mortgage Professionals

Residential

Jesse Hammil
250.797.4249
jesse.hammill@rbc.com

Holly Heppner
250.927.2786
holly@manemortgage.com

Rachel McErlean
Cell: 604.831.0597 
Rachael@McErleanMortgages.ca 

Real Estate Investment Portfolios

Kyle Green
Office: 778-373-5441
Cell: 604-551-8976
kyle@greenmortgageteam.ca

    
 

 
 



Home Inspectors (Residential)

Discovery Home Inspections
250.713.4811 Darryl Saam
discoveryoffice@shaw.ca

Buyer’s Choice Home Inspections
250.616.2942 - 
dan.allarie@abuyerschoice.com

Platinum Inspection Services
250.739.1016
vince@platinuminspections.ca

On the Mainland
Solid State Home Inspections
Solid State Home Inspections

604-722-1227 - James Bell

jJames@solid-state.ca

 
Check the following sites for other options:
Canadian Association of Home & Property 
Inspectors – www.caphi.bc.ca
British Columbia Institute of Property 
Inspectors – www.bcipi.asttbc.org

    
 

 
 

mailto:james@solid-state.ca


Lawyers & Notaries

William R. Rutledge

#107-5070 Uplands Drive

Nanaimo, BC, V9T 6N1

250.756.4900

250.756.4920 fax

Tina M Lloyd Notary Public

#6-2150 Bowen Road

Nanaimo, BC, V9S 1H7

250.758.3347 phone

Tiah Workman

#101-5220 Dublin Way

Nanaimo, BC, V9T 0H2

250.756.7720

Nicole MacDonald

12099 Harris Rd,

Pitt Meadows, BC V3Y 0E5

604-457-0050 phone

Rose Miller

#104 -2849 North Road

Burnaby BC, V3J 1R6

604.420.6671

Fax: 604.420.6691

Gaye Simms, Notary Public

#201-2608 Shaughnessy Street

Port Coquitlam, BC V3C 3G6

604-941-6221 phone

604-941-1584 fax



Insurance Providers

Home and Auto Insurance

Terra Barton
 Coast Capital Insurance
300-6581 Aulds Road
Nanaimo, BC
Tel: 1-888-517-7000

Nanaimo Insurance Brokers
#150-2000 Island Hwy North
Nanaimo, BC
250.756.0178
 

HUB International
#8-1551 Estevan Road
Nanaimo, BC
778.744.0396

BCAA Insurance 
400-6581 Aulds Road
Nanaimo, BC 
250.390.7700



Moving Checklist
Before you move, you should contact the following companies and 

service providers:

Government:

Revenue Canada
Post Office
Schools
Motor Vehicle Branch/ID Center
Library
Veterans Administration

Insurance Companies:

Auto
Health
Home
Life
Renters
Accidental
Content

Business Accounts:

Banks
Cell Phone
Department Stores
Finance Companies/Credit Cards

Professional Services:

Broker/Investments
Accountant
Doctor
Dentist
Lawyer

Utilities

Electric/Hydro
Telephone
Water
Cable
Gas

Miscellaneous:

Newspapers/Magazine Subscriptions
Health & Fitness Clubs
House of Worship
Drug Store- Prescriptions
Dry Cleaner
Hairstylist
Home Services- Lawn, Pool, Cleaning



Over 30 years as a Sales Professional 15 years of it on The 
Island...Relationship based sales is my strength as I take pride in 
knowing I have succeeded in helping my clients. I have taken all that 
I've learned in sales consulting and use them daily in my new career of 
Real Estate Sales. There is no one who will work harder for you...its my 
personal guarantee.

 I have raised and graduated both of my sons by myself, I'm very proud 
of both of them. I am now able to be a world traveler and as such have 
clocked over 10,000 km in Mexico with a backpack, had a few brief 
trips to southeast Asia, Philippines and of course, the USA ... sights are 
now firmly set on Peru, the Amazon and Galapagos Islands.

Other hobbies include Martial Arts (3rd kyu Karate), Camping / Fishing 
and Quadding.  

Colin Caryk
Realtor®



Getting Started

Basic Information

Name 
Phone
Email
Best way to contact?

Tell us about you, nothing to do with real estate...(Activities, Groups, Travels, 
Special Interests...)

  
What is prompting your move? 
 

When do you need to be in your new home? 

 
Are you pre-approved for a mortgage?

What is your price range?

 
If we found a home today that meets all of your needs and as many of your wants 
as possible, would you  be prepared to make an offer?

On a scale of 1 to 10 where would you say you are as far as being motivated to 
purchase a home?

What would it take to make it a 10?

Colin Caryk 778.686.1541

colincaryk@gmail.com



Lifestyle

Who will be living in the home you purchase?
 
Will anyone else be spending more than an occasional overnight stay (e.g., parents)?
 
Describe your lifestyle. What do you enjoy doing at home? Do you do a lot of 
entertaining? How do you spend your time in the evenings and on the weekends?
 
Does your home need to accommodate any special needs?
 
Do you have any pets?
 
Do you have anything special that needs to be accommodated such as athletic 
equipment, fine art, large furniture, or a large collection?
 
When people come to your home, what do you want your home to say about you?
 
Is there anything I should know about your lifestyle that I have not asked?

Location 

Tell me about your ideal location.
 
What is your maximum commute time and distance?
 
What is your work address?
 
Are schools important?
 
Is there a particular view you are seeking (e.g., skyline, lake, mountains)?
 
What else is important about your location?

First Home or Dream Home? I’ll help you find it

778.686.1541 colincaryk@gmail.com



Colin Caryk 778.686.1541

colincaryk@gmail.com

House – Interior

What kind of style do you want the interior of your home to have (e.g., formal, casual, 
cozy, traditional, contemporary)?
 
What kind of floor plan do you prefer (e.g., open vs. walls between all living spaces)?
 
In general, what are your likes and dislikes for the interior of your home?

Bedrooms

How many bedrooms do you need?
 
How will each of those rooms be used?
 
What are your preferences for the master bedroom?

Bathrooms 

How many bathrooms do you need?
 
What are your needs for each of the bathrooms?

Kitchen

What features must your kitchen have (e.g., breakfast area, types of appliances, etc.)?
 
What finishes do you want (e.g., countertops, flooring, appliances, etc.)? 
 
What are your likes and dislikes for the kitchen?
 
Dining Room

Would you like the dining room to be part of the kitchen configuration? What about the 
living room?
 
What size dining room table do you have?



No need to stress, lets have fun while doing this

778.686.1541 colincaryk@gmail.com

YOUR HOME WISH LIST:

Living Room/Family Room

Describe your likes and dislikes. 

 
Do you want a fireplace?

 
What size room(s) do you have in mind?
 

What other rooms do you need or want?

 
What else should I know about the inside of the house you are looking for?

 
Summary

What are the top five things your home needs to have?

Beyond those five things, what is something else you really want to have?

 
If you could have something else, what would that be?

If you could have one last thing to make this your dream home, what would that be?



A, B, or C...I work for you

colincaryk@gmail.com

A, B, or C Buyer

How can we best help you achieve your goals in the timeframe 
that works for you? What style of service do you require today?
We will tailor our communication & experience to match your 
motivation.

A Buyer:  
Our highest priority buyer. These are people who have to buy a home. They 
have either sold their existing home, transferred into town, or their lease has 
expired. In many cases, they could potentially be homeless.

B Buyer:  
Our second-highest priority buyer. These are people who are ready to buy, 
except they have a home to sell first, have a lease to fulfill, or are in the stage 
of being preapproved.

C Buyer:  
Our third highest priority buyer. These people may buy a home when the right 
one comes along.

I/We’ve read the above and feel that I/we are _______ Buyer(s).

___________________________           ______________________________

Buyer         Date Buyer     Date


